B2B customers search forinformalion

online - you have to be there! An agency
will provide specific experlise in inbound
strategy and campaign development for
specific channels, from blogging fo SEO.
Having experfs in many fields at your
disposal provides you with faster fime
tovalue.

OUTSOURCED LEAD GENERATION GIVES
43% BETTER RESULTS THAN IN-HOUSE

Agencies generating the highest ROI
for their clients focus on blogging, SEO,
and confent amplification.

~
Agencies report 24% more
( ROI than general marketers

Afull service agency stays
ahead of emerging best
praclices, gaining more

insight into your business
and the industry as a whole.

70% of markelers lack a consistent or
integrated content plan

Not only will an agency provide B2B companies with essential
resources, they pull together knowledge, expertise, creativity and
scalability to deliver results.

58% of markelers said they expect fo
increase their relalionships with digital
agencies in the next 12 months

When conversion rates and fraffic is low, you
need immediate action to fake your business
to the next level, which demands a qualified set
of eyes to help with strategy and execulion.

B2B buyers are 57% - 70% through their /
buying research before firsk contacling
the seller

B2B Inbound Marketing agencies
are not only specialists in their
industry, but also in the industries of
the companies they work with. This
means an inbound agency knows
your customers and how o attract
them o your brand.

81% of markeling execulives are shifting
their budgets to become more customer-
focused (vs. channel or product-focused)
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Leapfiog Markeling Insfiute the wind in your sales


http://inbound.intellegentia.co.uk/complimentary-inbound-marketing-audit

